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Thomson ONE Asset Allocation

Build Confidence in Your Recommendations

Key Benefits of the Thomson
ONE Asset Allocation Module:

One of the most important investment
decisions your clients will ever have to
make is how to best allocate their
assets.

¢ Mean Variance Optimization (MVO)
to determine an optimal asset allo-
cation that maximizes return at
associated risk levels.

e NASD compliant-ready reports

e Firm-controlled content and method-
ology ensure consistent advice.

e Automatic classification of stocks,
mutual funds and variable annuities
with option of user classification
override

e Ability to create and define non-tra-
ditional asset and securities classifica-
tions (e.g. real estate, jewelry, etc.)

e Actual client holdings used in rec-
ommendations

e Access to Thomson’s comprehensive
product databases for informed
investment selections.

e Implementation plan provides direc-
tion for putting advice into action

¢ High quality, personalized and persua-
sive reports that help close the sale

¢ Investment lists can be integrated
and controlled by firm to match sales
strategy and marketing initiatives.

THOIVISON
_—*__

™

www.thomson.com/financial

Picking the right mix of investments that correspond to a client’s personal time horizon
and tolerance for risk directly impacts the security and outcome of their financial future.

The Thomson ONE Asset Allocation module arms financial advisors with tools that
turn their investment recommendations into actionable plans and personalized, persua-
sive presentations. Uniquely designed to guide financial advisors through the essential
steps in developing a successful investment plan, the Asset Allocation module can help
identify a client’s objectives and reinforce recommendations. This powerful allocation
tool can be used to turn prospects into clients or as a mechanism to help fine-tune a
client’s portfolio.

Help Your Clients Make the Right Decision

Using the Thomson ONE Asset Allocation module, financial advisors can work closely
with their clients to quickly identify and quantify their investment resources and objec-
tives, and create a suitable plan based on their needs and current positions. Financial
advisors are able to dynamically develop a financial roadmap that their clients can
understand and that is likely to achieve their financial objectives at a level of investment
risk that they can accept. Thomson ONE provides advisors with the essential tools to
help their clients make the right investment decisions, including:

* Direct access to Thomson Financial’s comprehensive databases of mutual funds, vari-
able annuities, and stocks so advisors can get a truer picture of their client’s actual
holdings — whether they are

. . . Asset Class Growth Growth of $10,000.00 From 4/30/1990 to 4/30/2005
held at your institution or not. The following graph depicts the historical performance of the securities that comprise the hypothetical portfolio, grouped by asset

class.
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Asset Class Initial Investment Value % of Portfolio Return
US Sm Cap Equities $10,000.00 $45,714.08 20.00% 10.66%
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[l us sm Cap Equities (Ending Value of $45,714.08)*

[ us Mid Cap Equities (Ending Value of $66,324.04)*

[ Fixed Income-US Taxable Bonds (Ending Value of $27,562.06)*
[l Global & Foreign Stocks (Ending Value of $24,520.50)*

[l Us Large Cap Equities (Ending Value of $49,500.70)*

Illustrate investment strategies. Reinforce recommendations
and close the sale.
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Key Benefits:

Thomson Financial is focused on devel-
oping new technologies and innovative
solutions that help institutions and
financial professionals deliver a broader
range of services to their clients.

Our advanced combination of sophisti-
cated technology and applied business

knowledge enables institutions to:

* Present a consistent asset allocation
strategy and selling style

e Increase the competitive advantage
of financial professionals

e Cultivate stronger, more profitable
relationships

e Gather and manage more assets

For more information please contact us:

800.782.5555
salesinquiry@thomson.com

Customizable Solution to Fit Your Business Needs

The Thomson ONE Asset Allocation module is highly configurable and can be private-
labeled for seamless integration and consistent branding. Some key configuration
options include:

Preferred List of Funds, VAs or Stocks: Highlight your preferred lists throughout the
asset allocation process, and develop models for your advisors based on the preferred list
or current marketing initiatives.

Questionnaire: Choose to incorporate your firm-specific time horizon and risk tolerance
questionnaire, or use our standard questionnaire provided through Thomson Financial’s
partnership with Financeware, Inc.

Asset Classes: Thomson ONE provides a range of asset classification options:

o Automatic classification of every security in the application providing consistency
across all users. Use either firm-defined asset classes or those provided through
Thomson Financial’s partnership with Financeware, Inc.

e Firm-controlled option to allow advisors to modify assets and individual client holdings.

« Ability to create and define new non-traditional assets and security classifications
through the use of index proxies allowing a more complete picture of the client’s port-
folio. This classification allows more thorough modeling of all assets within a portfolio.

Model Portfolios: Include firm-defined model portfolios or use those provided through
Thomson Financials’s partnership with Financeware, Inc.

Disclosures: Your compliance department may choose to add or modify our existing
disclosure pages.
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ERIECEEY

Navigation designed to
take you step-by-step
through the asset
allocation process. ewCien: ocation ool

[ Voumeonster [ Recroiole 7] = =
IFea Araas =1

Recommended Portfolio
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All securities in the application are automatically mapped to an asset class
using classifications that have either been pre-defined by the institution, an
individual financial advisor or one of our content partners.
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